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The Case for DI 
You know the value of disability insurance, and so do the people 
who own policies. But the biggest advocates might … 
Click here to continue 

 

Funding Our Future 
If agents' instincts are right, 2011 could be a good year for long-
term care insurance sales. According to ASJ's 2011   … 
Click here to continue 

Red Flags in Prospecting 
Q: I need more prospects - but is every prospect that comes my 
way worth pursuing? A: In a word, no. Not every contact …  
Click here to continue 

 

 
Get the Facts on Health Care Reform  
in Real Time 

Sign Up Here for the NEW Health Care Reform 
Alert Today! 

 

LTCI: A Product for the People 
The need for long-term care surrounds us every day. With an 
aging population, it's fair to say that every single one of   … 
Click here to continue 

 
 
Benefits Agents: What Women Want  
On the surface, it may seem like all group voluntary benefits 
products fit the needs of both men and women. The truth,  … 
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Life in the Fast Lane 
When you're the third generation of your family to be involved in 
the insurance and financial services industry, is it simply … 
Click here to continue 

  
 
Life Insurance: Back to Basics 
The recent tax legislation - which, as most of us know, provides 
a $5 million estate/gift/generation-skipping … 
Click here to continue 

 

  
Boosting Sales with More Comprehensive IDI 
Policies 
A serious disability is six times more likely than death. Forty-
eight percent of mortgage foreclosures are caused by a … 
Click here to continue 
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